
J.P. Morgan Asset Management Funds  
Sustainable Apartment Community on 
Atlanta’s Beltline

Capital 33 LLC, an Atlanta-based commercial real 
estate investment and development firm, secured a 
joint venture in December with institutional investors 
advised by J.P. Morgan Asset Management for a 
325-unit luxury apartment building located next to 
Glenwood Park in Atlanta, GA along the Beltline 
corridor. Construction on the five-acre site, which will 
house 297,600 square feet of rentable space at 800 
Glenwood Avenue, is expected to begin in summer of 
2009 and be completed in the winter of 2010. The 
high-end units will be certified to a silver level by the 
Leadership in Energy  and Environmental Design 
(LEED, one of the first apartment communities in 
Georgia to receive this distinction.  
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Smart Growth Fund Nears Final Raise; 
Hires Director, and Closes Two Deals 

Rose Smart Growth Investment Fund I, a private 
equity fund focused on acquiring older assets with an 
eye toward sustainable and energy-efficient re-
positioning, is expected to close its final round of 
funding next month. Jonathan Rose, President of 
New York City-based Jonathan Rose Companies 
LLC, is the manager of the $50 million fund. The 
emerging fund manager is focused on acquiring assets 
in the Boston-Washington corridor, the coastal states, 
Denver, CO and Albuquerque, NM, markets that have 
shown strong demand for green development and 
retrofits. Wendy Rowden was hired last month as 
fund director and will lead the firm’s growing  
investment practice.  
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INVESTMENT VEHICLES

Amid Recession Developer Finds 
Construction Financing for Green Project 
By Focusing on Economy’s Bright Spots

The  Blackpoint Group LLC and Bison Financial 
LLC secured a floating-rate construction loan of 
approximately $25 million in November from 
Capital Source Bank for a new mixed-use green 
development in Sarasota, FL. The developer closed 
the loan amid market pressures that have led many 
real estate lenders to suspend loans altogether for 
new development projects. The phased 168,000-
square-foot sustainable mixed-use development will 
cater to technology firms that are showing resilience 
in the face of the recession. The developer cited the 
firm’s long-standing relationship  with the bank and 
the project’s strong fundamentals as drivers that led 
to the loan closing. The project is the brainchild of 
Blackpoint principal Anthony Mazzucca, and Bison 
Financial principals David and Jared Repka. 

DEAL NEWS

DEAL NEWS



!

 FEBRUARY 2009                                    www.greenrealestatenews.com                                                2

From Smart Growth Fund, Page 1

Previously Rowden was Vice President General 
Counsel of Rockefeller Group International, Inc. 
where she had extensive transactional roles, including 
the structuring and negotiating of a deal with the 
People’s Republic of China to redevelop a 1 million-
square-foot historic mixed-use project along the Bund 
in Shanghai. She also has been a board member of 
Cushman & Wakefield. 

The firm has closed over $200 million in 
development and acquisition deals in the past year.  
Asked about the rationale behind creating the fund, 
Rose said: “For 20 years, I have been putting together 
one-off partnerships to buy buildings. None of the 
investment partners ever lost money though some did 
better than others, but it seemed to me from an 
investor point of view to be better being in a diverse 
pool than in one-off deals. From an acquisition 
perspective, we also could be a more competitive 
buyer by having all the funds lined up rather than 
raise them deal by deal. The fund’s investors are 
looking for stable cash flow and lower risk.”

As a first-time fund manger, Rose deliberately 
launched the fund on a modest scale to better the odds 
of securing commitments, and more quickly gain a 
track record, which, in turn, would open the door to 
institutional capital sources that typically don’t invest 
with first-time managers. The firm expects to launch 
Fund II, based on the positive track record of funds 
already deployed, in the fall of 2009 or the winter of 
2010. Fund II will be larger and focus more on 
partnerships with other investors and owners.  

The fund’s investment focus is on acquisitions. “We 
are buying existing cash-flowing real estate in 
downtown smart-growth locations. We don’t believe a 
building can be fully  green in a suburban-sprawl 
location because of the energy use of the cars going to 
and from it. From a transportation point of view, we 
have a lot data showing that suburban locations are 
more vulnerable to high energy prices. Downtown 
markets also tend to be healthier in recessions. Our 
strategy is not only  an environmental strategy, but 
also an economic strategy. By  greening the buildings 
near public transit, we will be lowering operating 
costs and attracting great tenants,” said Rose. 

The fund has raised $35 million over the past two 
years from Deutsche Bank Americas Foundation, 
The Garfield Foundation, Naropa Institute 

Endowment, and high-worth individuals. Since then, 
it has made acquisitions cautiously, with one 
acquisition in 2006, two in 2007 and three in the 
fourth quarter of last year.

The fund closed two deals in late December; a $26 
million, 198-unit apartment building acquisition in the 
Harlem section of Upper Manhattan and a $12.5 
million, 135,000-square-foot, Class B office building 
in New Haven, CT. A third deal to develop  a new $65 
million, 186-unit mixed-use multifamily/retail 
complex on 124th Street and Second Avenue, closed 
in early November. The development project, which 
is known as The Tapestry, is a 50-50 equity joint 
venture with the Latirre family, which owns a local 
contracting firm; the New Haven acquisition is a 
50-50 equity joint venture with The Hurley Group, a 
local real estate owner.  

PNC is the tax credit  investor in the development 
deal. New York City Acquisition Fund LLC, a $230 
million debt fund focused on affordable housing, is 
providing the redevelopment debt financing on the 
Harlem apartment acquisition. J.P. Morgan is 
providing the construction financing on the 
development deal, and the redevelopment debt 
financing on the New Haven office acquisition.  

The fund has a 50-year investment cycle, with 
liquidity  provisions after the first ten years and in 
subsequent five-year periods. “If you buy the right 
building in the right location and nurture it  you can 
continue to create value. We will sell buildings when 
it makes sense, but many of our investors appreciate 
the fund’s long-term hold characteristics,” said Rose.  
Asked if there were opportunities for joint venturing 
on fund deals, Rose said: “We are partnering with 
groups that bring us deals that  meet our requirements 
for public-transit location and greening the buildings, 
but otherwise we will buy them on our own.” 

The fund is emphasizing accretive value creation 
through pro-active cash flow management. Improving 
occupancy and reducing building utility expenses are 
two areas of focus. “Our view about value creation is 
that it  is not about buying and selling it  is about 
buying, owning and collecting rent and managing 
cash flow. I believe that is the bottom-line task,” said 
Rose. He noted that the New Haven office property 
was 75% occupied when the fund entered into a 
purchase-sale agreement in September.

©Green Real Estate Media 2009. Reproduction requires publisher!s prior written permission.
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Capital 33 and J.P. Morgan’s Urban Renaissance 
Fund, a private equity fund focused on sustainable 
development in urban locations near public transit, 
are the equity investors of the $42 million project. 
The $500 million fund closed about one-third of the 
total fund last  May and has been reviewing select 
deals that capitalize on markets where demand for 
sustainable real estate is strong. J.P. Morgan vice 
presidents Blake Berg and Rashid Walker were part 
of the team that arranged the equity financing on 
behalf of the fund. Messrs. 

“Our ability to acquire financing in the nation’s worst 
economic climate since the Great Depression speaks 
volumes about this project’s quality and potential,” 
said Capital 33 Partner Colin Cavill. “Development 
opportunities are still possible if you’re offering the 
right product, in the right place and at the right price.” 
He said the financing took about three months. The 
investment hold is 3-5 years. 

Regions Bank provided a standard floating-rate 
construction loan of about $28 million. Blake 
Schneider, a vice president for commercial lending in 
the bank’s Atlanta office underwrote the loan. 
Schneider could not be reached for comment. Cavill 
told Green Real Estate News that the joint venture 
was able to obtain construction financing that “is 
better than most in today’s environment.” He declined 
to elaborate further. The firm acquired the land for 
$5.3 million in December. A former “brownfield” 
industrial site, the property is part  of the firm’s 
growing portfolio of community-based  developments 
in the Southeast. “We look for areas where residents 
can make the most of their urban environment, 
including being able to walk to restaurants, shops and 
parks,” said Capital 33 Partner Mark Mechlowitz. 
Mechlowitz is a veteran multifamily player in area, 
having developed more than 2,500 apartments in the 
Atlanta market. 

Holliday Fenoglio Fowler (HFF), real estate 
investment advisors that helped obtain capital 
financing for 880 Glenwood, attributed the joint 
venture’s success to several factors. “880 Glenwood 
has an unbeatable location in the heart of intown 
Atlanta,” said HFF Director Michael Cale. “It’s 
accessibility to Glenwood Park, combined with 
Capital 33’s strong development experience, made the 
project compelling to investors.” 

From Capital 33, Page 1
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Insurer to Provide Pollution Insurance 
Targeting Small and Mid-size Real Estate 
and Construction Firms 

XL Insurance, the global insurance operations of XL 
Capital Ltd. has launched a new commercial 
business unit dedicated to providing pollution 
coverage to small and mid-size businesses, 
particularly in the construction and commercial real 
estate sectors, including retail and office properties, 
environmental services and general goods warehouse 
sectors. Available coverage provided by the new unit, 
which is called Environmental Commercial Business 
Unit, include: Pollution & Remediation Liability 
coverage, most commonly sought by the commercial 
real estate and warehousing industries, protecting 
against loss, remediation expense and legal defense 
expense for sudden and gradual pollution at or from 
covered locations; Contractor's Pollution Liability 
(CPL) coverage, which provides protection from 
liability due to pollution that arises from operations 
performed by or on behalf of an insured contractor; 
and a Combined General Liability  and Professional 
Liability CPL policy, frequently purchased by 
environmental consulting firms. The latter provides 
both general liability coverage that arises from a 
company's premises, operations, products or 
completed operations as well as coverage for liability 
that may arise from pollution as a result of operations 
performed by or on behalf of an insured consultant.

INSURANCE 

During the one-year zoning process, Capital 33 
worked closely with neighboring communities to 
educate residents about the project’s compatibility 
with surrounding areas.  Cavill said he thought the 
sustainability aspects of the project will “improve its 
marketability and we think there will be a modest rent 
premium for those additional features.” He said the 
project would cost 3-5% more than a traditional 
luxury apartment development. Apartment units at the 
five-story  complex will range in size from 650-
square-foot one-bedrooms to 906-square-foot two-
bedrooms. All units will include luxury  amenities, 
such as  high-end  countertops, kitchens with stainless 
steel appliances, 9-foot ceilings, Jacuzzi bathtubs, 
patios and balconies. “Green” features include 
energy-saving windows and appliances, low-water 
consumption plumbing and an eco-friendly  roofing 
system. For more information, call Colin Cavil at 
404-557-0100.



!

 FEBRUARY 2009                                     www.greenrealestatenews.com                      4

From Blackpoint Bison, Page 1

They and a group of limited partners are supplying 
the project equity for the development’s office and 
retail components, which have an estimated project 
cost of $40 million. A $10 million, 125-room limited- 
service green hotel is also planned, for which debt 
and equity financing have not been secured. 

Mazzucca is a veteran developer with a 35-year track 
record building mixed-use commercial projects in 
Pennsylvania, New York and New Jersey. This is his 
first LEED project, and his second project in Florida. 
The development, which is known as SRQ Tech Park, 
is located at 2550 Tallevast Road in Manatee County 
in the Airport University submarket. 

The 27-acre parcel, which has 8 acres of preserved 
wetlands and a 2-acre park, includes 144,000 square 
feet of office and 22,000 square feet of service retail. 
The buildings will be developed to meet a minimum 
of LEED silver certification under the U.S. Green 
Building Council’s core and shell program. 

The first phase includes two 26,000-square-foot office 
buildings. Building 1 is expected to start construction 
next month; building 2 will start construction in July. 
Delivery of the single-story buildings is expected in 
the second and third quarters of 2010, respectively. 
“We have final site plan approval for two smaller 
office buildings and preliminary approval for the 
entire project from the Manatee County Planning 
Board,” said Mazzucca. 

Two 56,000-square-foot office buildings will be built 
subsequent to delivery  of the smaller buildings. “We 
are not going to build the larger buildings until they 
are pre-leased and we have success with the smaller 
properties. We are not marketing to the general 
public. We are marketing to industries that are still 
expanding in today’s market.” The area close to the 
development site is a hub of academic, research and 
business interests focused on medical technology and 
manufacturing, and computer simulation technology. 

These sectors are flourishing despite the recession, 
said Mazzucca. The University of Florida, University 
of South Florida, Ringling College, a world 
educational leader in computer simulation and Ross 
Camp Institute, a leading medical research 
organization, are all located within two miles of the 
development. The project is one mile from SRQ 
International Airport, and 3.5 miles from downtown 
Sarasota. The county has a plan in the works for new 

public bus transit  that would provide a stop  directly  in 
front of the development.  

Construction of the 125-room limited-service hotel is 
expected to begin in September. The area has a 
shortage of mid-priced hotels for families and 
businesspeople; many mid-priced hotel properties 
were torn down or converted to condominiums during 
the boom cycle that wound down last year, said 
Mazzucca. 

The principals are looking to team up with an equity 
partner to fund the $10 million hotel. “We have four 
different hotels we are talking to right now. We 
probably  would bring in an equity partner if the 
partner has made hotel investments in the past and 
can bring not just capital but expertise to the deal,” 
said Mazzucca. The principals would also consider 
developing the hotel on a fee basis for an operator or 
third-party owner. In either case, they would ground 
lease or sell the land.  

Sperry Van Ness has been engaged to lease the office 
and retail space. A general contractor has not  been 
selected for the larger office buildings or retail. For 
more information, call Anthony Mazzucca at 
941-741-9667.
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Join Leading Investors 
and Practitioners at our 
Third Forum to Get the 
Inside Track on Green 
Real Estate Capital
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NMTC Fills Financing Gap for First Full-
service Green Film Studio  
 
National New Markets Fund, LLC, a New Markets 
Tax Credit (NMTC) fund created by  Los Angeles-
based Strategic Development Solutions (SDS) and 
Boston-based Economic Innovation International, 
has closed  $6 million in New Markets Tax Credit 
allocation to help  redevelop a dilapidated New 
Orleans warehouse and surrounding property into the 
nation’s first  green film studio. Construction has 
already begun on the new Second Line Stages studio 
complex in the city's Lower Garden District. The 
entire studio is being developed from the ground-up 
to comply with LEED (Leadership in Energy and 
Environmental Design) guidelines for design, 
construction and operation.
 
The first step toward this goal was to clean up 
contamination at the existing warehouse, which was 
designated by the EPA and the Louisiana Department 
of Environmental Quality  as a  "brownfield" site.  
Delivery is expected in December. The $32 million 
project is being funded by  a combination of capital 
sources, including owner equity by developer  and 
New Orleans activist Susan Brennan, senior debt by 
Whitney Bank and a range of state and federal New 
Markets (NMTC) and Historic Tax Credits, as well 
Louisiana Infrastructure Tax Credits. Brennan 
provided equity of $8 million; Whitney Bank 
provided $16 million of senior debt financing. 
CityScape Capital  Group and Valued Advisor 
Fund provided $10 million and $8 million, 
respectively, in NMTC allocations, bringing the total 
NMTC allocations to $24 million. 

U.S. Bank is the tax credit investor for all the Federal 
Historic and New Markets Tax Credits. The bank 
bought $24 million of NMTC allocations from the 
three allocatees for $6 million, which is being 
invested directly in the project alongside the owner 
equity and senior debt in what effectively is a 
government subsidy. 

The owners and Whitney Bank are required to keep 
their funds in the project for 7 years, but  will not have 
to pay  back the $6 million. U.S. bank will earn 
roughly an 8% pretax return as reduced income tax 
liabilities of $10 million over the seven-year 
investment. “The benefit  to the new markets structure 
is $6 million in direct subsidies, but  also any debt that 

runs through the new markets investment fund 
typically has a reduced interest rate and a longer 
interest-only  period, whereas typical construction 
loans may be interest-only for the construction period. 
Under the new markets structure it is interest-only  for 
the entire seven-year period,” said SDS Director of 
Finance Kyle Wilton. 

In the current market turmoil, the NMTC credit can 
play  an important role in filling financial gaps on 
deals. “Here is another tool available for developers 
that have sustainable projects that are going to benefit 
low-income communities. They should learn about 
this tool because it may  make a difference on projects 
as debt will be difficult to obtain over the next twelve 
months,” said Deborah J. La Franchi, co-founder of 
the $125 million National New Markets Fund.

She noted that NMTC allocatees such as her firm are 
increasingly  requiring that sponsors incorporate 
sustainability to be eligible for the tax credit. Why? 
The allocates are finding that the U.S. Treasury is 
looking favorably on NMTC firms with sustainability 
woven into their business plans. This will 
undoubtedly increase over the coming years with the 
Obama Administration pushing for a green economy. 

Besides becoming the nation’s first green-certified 
studio complex, Second Line Stages will also become 
Louisiana’s first full-service media production 
facility. The project is intended to aid New Orleans' 
economic recovery by serving the region's fast-
growing entertainment production industry, which has 
become a vital economic engine. "This investment is 
a strategic opportunity to aid the economic recovery 
of an area still challenged by the effects of Hurricane 
Katrina," said La Franchi.  "In addition, this project 
has the opportunity to serve as the model for a 
nationwide effort to  'green the screen' by making 
media production more environmentally sustainable."

Created in 2000, the New Markets Tax Credit 
(NMTC) Program is administered by the U.S. 
Treasury Department's Community Development 
Financial Institutions Fund (CDFI Fund). The NMTC 
program serves as a catalyst to encourage investment 
of private capital in urban and rural low-income 
communities. It allows taxpaying investors to receive 
a credit  against federal income taxes for making 
equity investments in designated Community 
Development Entities (CDEs). To date, the CDFI 
Fund has made 364 awards totaling $19.5 billion in 
allocation authority.     
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Sponsor Partners with High-profile Green 
Developer to Erect “Living” Tower

Oregon Pacific Properties LLC, a Portland property 
owner, signed a letter understanding (LOU) in 
October with Gerding Edlen Development, a well-
known developer of sustainable properties on the 
West coast, to codevelop a $210 million 22-story 
mixed-use tower in Portland’s the Lloyd district. The 
project is the brainchild of David Slawson, who is the 
former CEO of Stirling Energy Systems, a maker of 
renewable energy technologies. Slawson announced 
the project last spring but ran into a financial brick 
wall when the capital markets began to sour over the 
summer and spiraled out of control in the fall. He has 
since modified the project, which aims to go beyond 
LEED Platinum and be powered with 100% 
renewable energy, including an onsite cogeneration 
plant using food and human waste to produce 
methane gas for water and space heating, as well as 
wind and solar sources. Under the terms of the LOU, 
Gerding Edlen would manage the development, but 
would not have an equity stake. The partnership with 
Gerding Edlen, a well-regarded firm with 40 LEED 
projects in the U.S. under its belt  (perhaps more than 
any other U.S. developer) would remove substantial 
development risk from the project. 

Slawson bought the one-block property, which 
included a 40,000-square-foot office building, for $5 
million in 2003. The original idea was to preserve the 
older 5-story building and add an L-shape tower 
around it totaling 500,000 square feet. The revised 
plan calls for demolition of the existing building with 
a larger tower occupying the full 40,000 square foot 
site. The new tower would have 160,000 square feet 
of office space (instead of 80,000 square feet) and a 
business-service hotel with 205 rooms instead of 150 
rooms. The project, which is known as Oregon Living 
Tower, includes 81 high-end, rental or for-sale 
apartments, 30,000 square feet of food-service retail, 
a 40,000-square-foot athletic club and 5 stories of 
underground parking. 

Oregon Pacific Properties will look to team up with a 
joint venture equity  partner to provide $80 million of 
project equity in the third quarter of 2010. The 
property  is zoned for mixed-use commercial, is fully 
entitled and has political backing from the city of 
Portland. Three firms have been engaged to raise 
equity for the project over the past few months:     

Dale Siens Investment Advisor, a registered broker-
dealer based in Medford, OR; and placement agents 
Green Funding Technologies, LLC of Portland, OR 
and Goldcoast Investments of La Jolla, CA. 

The developer is looking to raise $2 million of 
convertible-note secured-debt financing over the next 
three months to complete building design and be 
shovel-ready by  the third quarter of 2010. The 
existing building and land would secure the note. 
Slawson currently  has a $5.1 million senior mortgage 
(with $4.7 million of equity) on the property. The 
existing mortgage is being refinanced through 
Piedmont Capital, an Oakland, CA mortgage broker 
and is expected to close by the end of the month. The 
convertible note would take a second position to the 
senior refinance debt. Slawson may consider a “Reg 
D” offering through the U.S. Securities and Exchange 
Commission. The stock offering would allow him to 
raise up to $50 million a year from accredited high-
worth individuals and family offices. Slawson has had 
experience with Reg D offerings in the past: he raised 
$17.5 million from 400 high-net-worth individuals for 
Stirling Energy  in the 1990s. That company received 
$100 million in equity  investment last  May from 
NPR an Irish green-tech investment company. 
Although he left Sterling Energy  in 2006, Slawson is 
a major shareholder. 

Delivery of the tower, which would be one of the 
greenest in Portland, is scheduled for the fourth 
quarter of 2012. Slawson said he believed the real 
estate market would be in full recovery mode by then 
and able to absorb the additional space. For more 
information, call David Slawson at 503-387-3889. 

DEAL NEWS
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From Smart Growth Fund, Page 2

By the time the fund closed the deal in December, it 
had already a new lease signed with the Nature 
Conservancy  for a full floor based on the strength of 
its greening strategy. The 10-year gross lease pushed 
the occupancy  rate to 85% at closing, creating instant 
value for the fund. 

The fund’s preferred deal size is $10-30 million. The 
fund is investing an average of $25-35 a square foot 
in re-positioning, making tenants improvements and 
undertaking green upgrades. Rose is a third- 
generation developer whose family has held some 
properties for as long as 50 years. For more 
information, call Jonathan Rose at 917-542-3698.
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Vulture Fund Sells 45 Percent Interest in 
Las Vegas Office Property to Green 
Building Fund

Vulture Fund VIII, an acquisition fund controlled by 
Thompson National Properties (TNP) has sold a 45 
percent interest in an 11-story  office building and 
adjacent four-story parking structure to TNP/SLI 
Green Building Fund, a private equity  fund co-
managed by TNP and Shangri-la Construction. 

The two funds own the building as a joint  venture. 
Vulture Fund VIII purchased the 302 E. Carson Street 
building in October from Barden Entertainment 
Corp., owner of Fitzgerald's Casino, with the 
intention of identifying a joint-venture partner with 
LEED construction experience to renovate the vintage 
1965 building.

The joint venture comes on the heels of TNP’s 
announcement in December that it was setting up  a 
green fund with Shangri-la Construction as co-
manager. The joint venture is now focused on 
completing a major green renovation to increase the 
energy efficiency and environmental sustainability of 
the building to achieve a silver-level certification 
under the U.S. Green Building Council's LEED 
Rating System. The Carson property will become the 
first LEED-certified retrofit in the downtown Las 
Vegas submarket. TNP believes the green upgrades 
will increase future tenant occupancy and drive rental 
rates. 

Vulture Fund VIII's partnership with TNP/SLI Green 
Building Fund initiates the expertise of the fund's co-
partner, Shangri-La Construction, which specializes 
in the construction, retrofits and redevelopment of 
commercial real estate to achieve increased 
environmental sustainability and energy efficiency.

"We have been buying and selling real estate in Las 
Vegas for a decade and the Carson property represents 
a great  opportunity  to set a new standard for property 
redevelopment. The TNP/SLI Green Building Fund's 
co-partner, Shangri-La Construction, will enable us to 
convert a 1960s vintage, functionally  obsolete, 
energy-wasting building, with a great floor plate and 
superior location, into a state-of-the-art LEED-rated 
facility," said TNP CEO Anthony W. Thompson. 
"We are thrilled to move forward on the green 
renovation of Carson with such a skilled partner." 

©Green Real Estate Media 2009. Reproduction requires publisher!s prior written permission.

In addition to comprehensive structural and cosmetic 
changes, renovations and upgrades at 302 E. Carson 
include a wide array of energy efficiency and water 
reduction measures to the complete modernization of 
the existing lighting and heating, ventilating and air 
conditioning system. The building will have a quick 
turnaround and be re-delivered to the market in mid-
year 2009.

See  Peg Development, Page 8

Energy Star Multi-tenant Office Project in 
Utah Closes Construction Loan

Peg Development, Inc. of Provo, UT is developing a 
137,000-square-foot multi-tenant office building with 
ground-floor retail in downtown Provo. The $32 
million project, which is located at  196 North 
University  Avenue, closed a floating-rate construction 
loan of $17.8 million in December from Zions First 
National Bank. The regional lender will own and 
occupy  36,000 square feet of the Energy Star building 
as its new regional headquarters. The developer and a 
group of local investors provided approximately  $14 
million of project  equity under an umbrella company 
known as Block 29 Developers LLC. 

Zion’s First National Bank will buy three of the 
building’s eight stories as a condominium; the 
remaining 100,000 square feet will be leased to 
financial and legal firms on long-term triple net 
leases. The investment is a long-term hold, but the 
firm “would look at an offer and isn’t closing the door 
to potential buyers, according to Peg Director of 
Finance and Operations Robert Fetzer. The firm is 
considering strengthening the building’s green 
credentials by retrofitting it to meet LEED standards. 
In that case, there may be an opportunity for a 
consultant with the expertise to advise on converting 
a new building to meet LEED standards. “We are in 
the process of investing alternative energy systems for 
the buildings such as solar energy panels, but we 
haven’t made a commitment yet. We are investigating 
the technologies,” said Fetzer. The firm has leased 
15,000 square feet of office space to Parent Link, a 
technology company, but is waiting until it is further 
along in the construction process before leasing the 
remaining 85,000 square feet. “If the right tenant 
comes along we will lease it, but we won’t discount it 
just to move it when we are this far out on delivery.” 
“We are watching the commercial markets to see what 
happens,” said Fetzer. 
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Energy Solutions (Seattle, Wash.); The Benham 
Companies, LLC (Oklahoma City, Okla.); and, 
Trane U.S., Inc. (McEwen, Tenn.).

The goals set out in Executive Order 13423 and the 
requirements put forth by Congress in the Energy 
Policy  Act of 2005 and the Energy Independence and 
Security Act of 2007 include a 30 percent reduction in 
energy intensity and a 16 percent reduction in water 
use by 2015, and an increase of renewable energy  to 
7.5 percent of electricity needs by 2013 for Federal 
facilities. ESPCs enable agencies to undertake energy 
savings projects without paying up-front capital costs. 
ESPC task orders typically  are placed competitively 
and can be used for energy and water efficiency and 
renewable energy projects.

Under an ESPC, the contractor designs, constructs, 
and obtains the necessary financing for an energy 
savings project, and the agency makes payments over 
time to the contractor from the savings reduction in 
the utility bills which are paid by the agency’s 
appropriated funds over time. The contractor 
guarantees the energy improvements will generate 
savings. Moreover, the aggregate annual amount of 
payments to the contractor and payments for utilities 
cannot exceed the amount that the agency would have 
paid for utilities without an ESPC. After the contract 
ends, all continuing cost savings accrue to the agency.

The new contracts provide for a maximum individual 
contract value of $5 billion over the life of the 
contract, eliminate technology specific restrictions, 
and allow federal agencies to use these contracts in 
federal buildings, nationally and internationally. In 
addition, ESPCs now include a greater emphasis on 
renewable energy and water conservation projects.

DOE Awards Sixteen Contracts for Up to 
$80 Billion in Green Tech at Fed Facilities

The Department of Energy (DOE) announced last 
month the award of 16 new Indefinite Delivery 
Indefinite Quantity  (IDIQ) Energy Savings 
Performance Contracts (ESPCs) that could result in 
up to $80 billion in energy  efficiency, renewable 
energy, and water conservation projects at federally 
owned buildings and facilities. ESPCs help to meet 
the federal government’s energy efficiency, water 
conservation, and renewable energy goals. 

“This set of awards will ensure that federal agencies 
have access to powerful tools for alternative financing 
at a scale that is needed to meet our challenge of 
reducing energy intensity, increasing the use of 
renewable energy, and decreasing water 
consumption,” said U.S. DOE Secretary Samuel W. 
Bodman.

In August 2007, Secretary Bodman launched the 
Transformational Energy  Action Management 
(TEAM) Initiative, a Department-wide effort aimed at 
reducing energy intensity across the nationwide DOE 
complex by 30 percent. 

The TEAM Initiative aims to meet or exceed the 
aggressive goals for increasing energy efficiency 
throughout the federal government already laid out by 
former President Bush through Executive Order 
13423, which directed federal agencies to reduce 
energy intensity and greenhouse gas emissions; 
substantially  increase use and efficiency of renewable 
energy technologies; adopt sustainable design 
practices; and reduce petroleum use in federal fleets.

The new contracts were awarded to the following 
Energy Service Companies (ESCOs): Ameresco, Inc. 
(Framingham, Mass.); Chevron Energy Solutions 
(Eagan, Minn.); Clark Realty Builders (Arlington, 
Va.); Consolidated Edison Solutions, Inc. (White 
Plains, N.Y.); Constellation Energy Projects & 
Services Group, Inc. (Baltimore, Md.) FPL Energy 
Service, Inc. (North Palm Beach, Fla.); Honeywell 
International, Inc. (Golden Valley, Minn.); Johnson 
Controls Government Systems, LLC (Milwaukee, 
Wis.); Lockheed Martin Services, Inc. (Cherry  Hill, 
N.J.); McKinstry Essention, Inc. (Seattle, Wash.); 
NORESCO, LLC (Westborough, Mass.); Pepco 
Energy Services (Arlington, Va.); Siemens 
Government Services, Inc. (Reston, Va.); TAC 

The 10-person firm, which develops office, retail and 
apartments in the Western U.S., plans to lease the 
building, which is known as Zions Bank Financial 
Center, before converting the construction loan to 
permanent financing. 

The firm will begin to shop  takeout financing in 
September when presumably  there will be more 
liquidity  in the credit markets. “When we get ready 
for our permanent financing, there will be an 
opportunity there for lenders to participate,” said 
Fetzer. For more information, call Robert Fetzer at 
801-655-1998. 

From  Peg Development, Page 7GOVERNMENT 
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Suntech Power and Open Energy Sign 
Solar Roof Membrane Licensing Deal

Suntech Power Holdings Co., Ltd., the world's 
largest manufacturer of photovoltaic (PV) modules, 
and Open Energy Corporation, a developer of 
innovative and elegant building-integrated PV (BIPV) 
products, energy  management applications and solar 
energy solutions, announced that they have entered 
into an exclusive agreement to license Open Energy's 
building integrated solar roof membrane product. 
Under the terms of this license, Suntech will 
undertake the worldwide manufacture, distribution, 
sales and marketing of Open Energy's lightweight, 
easily installable solar membrane product. The 
agreement complements Suntech's industry-leading 
solar products with Open Energy's innovative BIPV 
applications to provide a complete set of product 
offerings to the residential and commercial market.

Suntech will market the frameless flat-roof membrane 
under the SolarEze brand that highlights its ease of 
installation even over existing roofs with no structural 
reinforcement typically required. It is lightweight yet 
provides a waterproof, hail and wind-resistant solar 
roof with no penetrations. Suntech is currently 
evaluating distribution alternatives and evaluating 
sales channels in every region of the world.

"This strategic decision will allow us to focus on the 
core competencies of our business—our award-
winning and innovative product and applications 
design for next generation products. We chose to 
work with Suntech because they have world-class, 
high-quality  manufacturing and a worldwide sales 
capability and distribution network. They also offer a 
solid foundation of resources and customers. They 
provide unmatched scope, scale and global reach in 
the growing solar industry," said David Field, 
president & chief executive officer of Open Energy.

"Open Energy's product fits well within our line of 
solar roofing products, adding an excellent easy-to-
install solar roof membrane that is ideal for 
commercial flat roofs, said, Suntech's Managing 
Director of BIPV Products Leonard May. "By 
combining Open Energy's innovative designs with 
Suntech's leadership in quality manufacturing, 
marketing and sales, we are confident that we will 
consistently deliver innovative products, the highest 

quality and outstanding value to our customers 
capitalizing on the strengths of both companies."

Yingli Green Energy Signs 15MW Sales 
Contract with Goldbeck Solar

Yingli  Green Energy Holding Company Limited, 
one of the world's leading vertically  integrated 
photovoltaic product manufacturers, entered into a 
sales contract last month with Goldbeck Solar 
GmbH, a leading German PV system specialist 
company for PV applications on industrial buildings. 
Goldbeck Solar is division of Goldbeck, a major 
construction company  in Europe. Under the terms of 
the contract, Yingli Green Energy is expected to 
supply a minimum of 15 MW of PV modules to 
Goldbeck Solar this year. In addition, the contract 
provides a framework for Goldbeck Solar to purchase 
up to an additional 58 MW of PV modules from 
Yingli Green Energy in 2009.

"We are pleased to have Yingli as one of our key 
suppliers," said Goldbeck Solar General Manager 
Joachim Goldbeck,. "We aim to provide our 
customers maximum value with our products and 
services. Cooperating with top-tier suppliers like 
Yingli is one of our principal strategies for achieving 
these goals in order to secure customers on a long-
term basis."

Yingli  Energy (China) Company Limited, which is 
located in Baoding, China, and is a wholly-owned 
subsidiary of Yingli Green Energy, has also  entered 
into a credit agreement last month for a three-year 
loan facility  with a fund managed by Asia Debt 
Management Hong Kong Limited to secure 
additional financing for its business expansion.

ADM Capital agreed to provide a three-year loan 
facility of up to $80 million to Yingli China for its 
production capacity expansion and general corporate 
use. The loan will accrue interest of 12% per annum  
and is expected to be available for drawdown in one 
lump sum at any time up to 85 days from the date of 
the agreement, subject to the obtaining of certain 
governmental approvals and satisfaction of other 
customary closing conditions. Under the terms of the 
agreement, the lenders may also require Yingli China 
to prepay the loan in part or in full if Yingli Green 
Energy fails to meet certain agreed consolidated 
operating and financial targets.

TECHNOLOGY DEALS
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Despite Severe Recession Significant 
Opportunities Exist for Green Building 
Investment, Study Finds

A new report published by  RREEF, the research arm 
of Deutsche Bank, suggests that while the recession 
will slow the growth overall of sustainable real estate, 
there will be significant opportunity for investors and 
owners to capitalize on sustainable real estate’s 
competitive advantages. The report  “How Green a 
Recession?—Sustainability Prospects in the U.S. Real 
Estate Industry” was prepared by RREEF VP of 
Research Andrew Nelson, who concluded that near-
term opportunities will present themselves on a 
variety of different fronts, including “purchasing net-
leased corporate facilities through sale-leasebacks and 
selective acquiring and upgrading of well-located 
Class-B buildings, as much as defensive posturing as 
for market opportunities.”

One of the key findings of the study is that the key 
drivers of sustainable real estate—tenant demand for 
greener facilities, government regulations 
increasingly  mandating green buildings and volatile 
energy prices—are not expected to abate due to the 
recession, but will shift  focus away from large new 
developments “to more affordable repositioning and 
more efficient property  operations.” The last five 
years have seen dramatic growth in the development 
of new green buildings, but relatively few 
transactions involving completed green assets. This is 
not surprising, as most of the development has been 
driven by corporate and government users which tend 
to hold properties long-term, and only a small 
percentage driven by investor and developers. That 
began to change about two years ago as investors and 
speculative developers starting jumping on the green 
building bandwagon, driven by evidence of higher 
rental premiums, occupancy rates, tenant retention 
and nascent fear of non-green building obsolescence. 

While 1,750 buildings have been LEED-certified in 
the U.S., 13,500 new developments are either under 
construction or in the certification pipline. Near-term 
investment opportunities will present themselves as 
these buildings win certification and increase supply. 
The report said: “The dramatic reversal in economic 
conditions and energy  markets over the past year has 
undercut the viability of real estate construction, 
which will reduce construction starts in the short 

RESEARCH
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term, and thereby limit the medium-term supply  of 
new sustainable buildings. Nonetheless, a significant 
number of green projects still under construction and 
an even greater backlog of completed green buildings 
awaiting certification, ensures that the near-term 
supply of green buildings will continue to increase 
through the recession.”

As the recession puts financial pressures on 
corporations, governments, and speculative owners 
alike, many are being forced to shed non-core assets 
through sale-leasebacks. “Net-leased corporate 
facilities including office/headquarters buildings, 
retail stores, and warehouse/industrial buildings, are 
all good candidates for sale-leasebacks. Even cash-
strapped governments are starting to sell off 
facilities,” said the report. The report noted that this is 
already happening in the newspaper and financial 
sectors, with firms such as the New York Times 
Company, Tribune Company, Citigroup, Wachovia 
and Suntrust, who “are all in the process of selling 
flagship  offices.” Some of these properties will 
inevitably be green assets. Hence an increasing 
supply of the newer green assets will be sold, often at 
distressed prices or at least  at capitalization rates that 
put buyers of these assets in a favorable position for 
medium and long-term holds. “Sale leasebacks of 
green buildings represent a relatively new and 
potentially significant opportunity for investors 
seeking to expand their sustainable investing,” the 
report noted. 

Conventional value-add strategies that take marginal 
assets and reposition them through a combination of 
capital improvements and re-tenanting are not ideal in 
the current environment, but green buildings may be 
an exception, according to the report. “The market 
shake-up has caused a ‘flight to quality,’ in which 
investors are much more risk averse and greatly 
prefer the highest-quality buildings. Thus, while 
virtually  all real estate property has been losing value 
recently, the drop in non-trophy assets has been 
deeper. This situation potentially provides investors 
with the opportunity  to acquire solid Class B assets at 
especially attractive pricing relative to both recent 
prices and replacement costs. Sustainable investors 
will want to seek out older buildings with relatively 
recent renovations, whose energy efficiency and other 
green features can be enhanced with moderate 
renovation and little dislocation to existing tenants. 

See Research, Page 12
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Central locations near employee concentrations and 
public transit are also critical.”  

The report noted that  it was a popular misconception 
that upgrading existing buildings to meet green 
standards always entailed large capital expenditures, 
which many owners are not likely to be budgeted for 
in the current market. “Relatively modest investments 
in regular commissioning—testing and tweaking 
building systems to ensure they operate as efficiently 
as possible—often yield immediate cost savings well 
in excess of their outlays, in addition to benefits such 
as greater tenant comfort that ultimately enhance asset 
value. Thus, in many  circumstances, conventional 
buildings can be repositioned as LEED-certified 
green buildings without significant renovation to the 
physical plant and attendant capital investment.”

Cushman Signs Sustainability Pact with 
Environmental Protection Agency 

Cushman & Wakefield said last month that it had 
signed a Memorandum of Understanding (MOU) with 
the United States Environmental Protection Agency 
(EPA). The MOU sets out environmental best 
practices designed to enhance energy efficiency and 
reduce carbon footprint, promote water conservation 
and minimize waste within the firm’s corporate offices 
and in properties under management. For its U.S. 
corporate offices, the firm will consider environmental 
criteria in site selection for new leased space, and 
implement best practices in office operations. 

The company will also work in partnership  with its 
clients to enhance the environmental performance of 
the firm's portfolio of managed properties in the U.S. 
by implementing environmentally responsible 
operations and maintenance practices. To this end, it 
will leverage its partnerships with the EPA and its 
experience and established track record with the U.S. 
Green Building Council’s (USGBC) LEED rating 
system for existing buildings. The firm is also 
developing portfolio-wide strategies to green the 
operations and maintenance practices within 
properties under management through its participation 
in the USGBC’s pilot Portfolio Program. Under this 
program, the firm is pursuing volume certification 
under the LEED for Existing Buildings rating systems 
for several properties under management.
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